
SPECIAL EDITION

PUBLISHED BY ANTHONY MIAN

elliman.com

150 El Camino Drive, Suite 150
Beverly Hills, CA 90212

ANTHONY MIAN

Realtor® | DRE 02000632
anthony.mian@elliman.com
805.341.4645

150 EL CAMINO DRIVE, SUITE 150, BEVERLY HILLS, CA 90212. 310.595.3888. DRE# 01947727. © 2026 DOUGLAS ELLIMAN REAL ESTATE. ALL MATERIAL PRESENTED HEREIN IS INTENDED FOR INFORMATION PURPOSES ONLY. WHILE, THIS INFORMATION IS BELIEVED TO 
BE CORRECT, IT IS REPRESENTED SUBJECT TO ERRORS, OMISSIONS, CHANGES OR WITHDRAWAL WITHOUT NOTICE. IF YOUR PROPERTY IS CURRENTLY LISTED WITH ANOTHER REAL ESTATE BROKER, PLEASE DISREGARD THIS OFFER. IT IS NOT OUR INTENTION TO 
SOLICIT THE OFFERINGS OF OTHER REAL ESTATE BROKERS. WE COOPERATE WITH THEM FULLY. SALES AND LISTING ACTIVITY REPRESENTS BOTH THOSE OF DOUGLAS ELLIMAN AS WELL AS OTHER BROKERS. EQUAL HOUSING OPPORTUNITY.  

@anthonymian 

QUESTIONS ABOUT THE MARKET OR 
THINKING OF MAKING A MOVE IN 
2026? GIVE ME A CALL.

Scan to receive neighborhood 
updates straight to your inbox.

2025 IN REVIEW

THE OUTPOST 
REPORT



OUTPOST ESTATES
2025 IN REVIEW

21
TOTAL HOMES SOLD

$996
MEDIAN PRICE PER SQFT

$3.7M
MEDIAN SALE PRICE

44
MEDIAN DAYS ON MARKET

2025 was a year defined by stability in activity but meaningful strength in pricing. Even with one 
fewer sale than 2024 (21 versus 22), buyers spent 13.7% more total dollars in Outpost Estates, and 
values rose across nearly every measurable indicator. The median sale price increased 10%, price per 
square foot rose almost 6%, and buyers gravitated toward larger homes with median square footage 
up 12% and median lot size up 10.5% year-over-year. While part of the median price growth reflects 
the mix of higher quality and larger homes selling this year, the increase in price per square foot 

confirms that true appreciation took place across the neighborhood.

What stood out most was the return of the luxury segment. After recording zero sales over $5M 
in 2024, the neighborhood saw four such transactions in 2025, including a $12M on La Presa that 
reset the top end of the market and lifted the average sale price by more than 19%. Even with this 
high-end momentum, the fundamentals remained clear and strong. Almost one in four homes sold 

over asking this year compared to only 9% last year.

Lifestyle amenities also continued to drive premiums. Homes with pools carried roughly a one-
million-dollar median price premium over non-pool homes, a trend that held consistent across both 
years. And while Days on Market increased to a median of 44 days, which is a 60% rise, the pricing 
data points to a patient and selective buyer pool rather than weakening demand. When a home was 
well prepared, private, renovated, or positioned on a superior lot, buyers were willing to pay for it.

Overall, 2025 felt less like a market chasing momentum and more like one re-pricing quality. Buyers 
demonstrated a clear willingness to pay more for the right home in Outpost Estates.
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*Data reflects sales closed from 1/1/25 - 12/31/25.

A LOOK BACK: TONY’S INSIGHTS FROM 2025

+5.8% YOY +60% YOY

+10% YOY

TOP 5 NEIGHBORHOOD SALES OF 2025

7100 LA PRESA DRIVE
SOLD FOR $12,000,000

6950 OPORTO DRIVE
SOLD FOR $7,800,000

2525 OUTPOST DRIVE
SOLD FOR $5,300,000

2178 CASTILIAN DRIVE
SOLD FOR $4,599,000

7038 LOS TILOS ROAD
SOLD FOR $4,595,000

A LOOK AHEAD: TONY’S 2026 OUTLOOK
2026 is expected to be a year of gradual normalization rather than dramatic shifts. Forecasts suggest mortgage 
rates will remain in the low-to-mid 6% range, which may improve affordability slightly but will not dramatically 
change buying power. National price growth is projected to be modest, and this generally creates a stable 
environment where buyers feel more confident and sellers who prepare properly can still achieve strong results.

In Outpost Estates specifically, inventory will be the driving force behind pricing and pace. There are currently 
19 active listings in the neighborhood, which is one of the highest counts we have seen in recent years. If this 
elevated supply trend continues into 2026, we may see a softer rate of price growth, longer Days on Market, 
and increased competition among sellers. Buyers will have more options, and the homes that are thoughtfully 

prepared and positioned will separate themselves clearly from the rest.

The premium for high quality properties is expected to remain intact. Renovated homes, architectural homes, and 
properties with privacy or strong indoor-outdoor living will continue to command attention quickly. As a whole, 
2026 is shaping up to be a balanced year for Outpost Estates, with opportunity on both sides. Sellers will need 

to be strategic, and buyers may find more breathing room than they have had in the past several years.


